
 

 

Wealth Advisor 

Novare Capital Management is a Charlotte-based registered investment advisor (RIA) 
serving high-net-worth individuals, families, and foundations. We combine an 
institutional-quality investment process with highly personalized financial planning, 
estate review, and family financial education services.  

  

The Opportunity: Novare Capital Management is seeking a Wealth Advisor to serve as a 
trusted partner to clients and an active contributor to firm growth. This individual 
will manage relationships with high-net-worth clients while contributing to new 
business development.  

Advisors at Novare Capital benefit from an integrated platform that provides investment 
management, planning, and operational support—allowing them to focus on building 
relationships, delivering advice, and growing their practice. This is an opportunity to join 
a high-growth boutique firm and help shape the next stage of its expansion.  

   

Key Responsibilities  

• Serve as the primary relationship manager for high-net-worth individuals, 
families, and foundations  

• Deliver comprehensive financial advice, including investment management and 
financial planning guidance  

• Develop new client relationships through networking, referrals, and business 
development efforts  

• Expand and deepen existing client relationships to drive asset growth and 
retention  

• Partner with internal investment, planning, and operations teams to deliver a 
coordinated client experience  

• Represent Novare Capital’s brand and value proposition in the marketplace  

   

What Success Looks Like  



 

• Consistently grow client assets through new client acquisition and relationship 
expansion  

• Deliver high-quality, tailored advice aligned with client goals and long-term 
outcomes  

• Maintain strong client retention and satisfaction  
• Contribute to a collaborative team culture and firm growth initiatives  
• Actively participate in shaping the firm’s client experience and growth strategy  

   

Qualifications  

Experience  

• 3–7+ years of experience serving high-net-worth or ultra-high-net-worth clients  
• Experience in a client-facing advisory, relationship management, or business 

development role  

  

Capabilities  

• Demonstrated ability to develop and deepen client relationships  
• Strong business development and networking record  
• Ability to translate complex financial concepts into clear, actionable advice  
• Excellent interpersonal, written, and verbal communication skills  
• Collaborative mindset with the ability to thrive in an entrepreneurial 

environment  

  

Credentials  

• CFP® designation preferred, or progress toward certification  
• Bachelor’s degree required  
• Clean regulatory and compliance record  

  

Business Development Profile  

• Established book of business targeting approximately $30 million or more, 
or demonstrated ability to build and grow client relationships at that level  



 

   

Compensation and Benefits  

• Competitive base salary plus performance-based bonus tied to growth and 
client outcomes  

• Participation in firm profit-sharing program  
• 401(k) plan  
• Health insurance with company subsidy, plus Health Savings Account (HSA) 

option  

   

Culture and Platform  

Novare Capital offers a collaborative, client-first environment where advisors are 
supported by an experienced team and robust infrastructure. Our model is designed to 
empower advisors to focus on what they do best: building long-term client relationships 
and delivering exceptional advice.  

  

We value professionalism, integrity, and a growth-oriented mindset, and we provide 
advisors with direct access to leadership and the opportunity to contribute 
meaningfully to the firm’s continued success.  

 


